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Product Description

Technical Sales Sheet Development:
Developed a highly technical sales
overview to establish product features,
benefits, and vocabulary.
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Compatible Substrates

Installation Instructions: Wrote, assembled,
and designed a set of highly technical
installation instructions for use in the

field and in sales conversations.

Description and Background

Temporary weather
protection from
external elements

Drying through moisture
vapor diffusion

Controlling air and
vapor movement
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Promotional Video: Facilitated the production of a
detailed video showcasing the product’s complex and
innovative functionality.

Components of a Low Slope Roofing Assembly

Roof Covering (Weather Barrier)
Cover Board (Fire Barrier)
Insulation (Thermal Barrier)

Air and/or Moisture Control Layer
(Air Barrier and Vapor Retarder)
Structural Deck
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Educational Presentation: Developed a clear and
informative presentation to be used for AlIA continuing
education credits and ongoing sales enablement.

For this project, we employed our unique and proven process to turn the client’s insights into valuable assets.

We began by extracting key information from disparate verbal and written input, which we then transformed

into versatile marketing content; including installation instructions, web pages, product animations, sales tech

sheets, and more. Our collaborative approach brought together creative and technical teams to convert complex

product data into clear and engaging marketing materials.
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Services Offered
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Details and Renderings: Transformed
technical information into highly
accurate renderings and 3D models,
capturing the clients’ visions and

Low Slop Ro ow 2:12, Lr'g er’ht and Structural
Concrete Decks, New and Re-Roof

Sales Enablement: Provided the sales
team with the necessary collaboration
and tools to enhance their performance
and ultimately increase revenue.

effectively communicating the
product’s value and application.

QUICK OVERVIEW
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Website Update: Developed a straightforward
website page highlighting product benefits,
technical resources, and completed projects.

User Experience Mapping: Led internal
cross-functional team in mapping the
information flow from customer first
touchpoint journey to CRM system.

Project Summary

Serving as the product management department for our client, we oversaw the product’s entire lifecycle; from conception and
launch, all the way through long-term market positioning. As part of this endeavor, we successfully launched and marketed an
entire new product division— encompassing all aspects of outbound marketing; including content, brand awareness,
and successful customer conversion.

Technical Skills

+ Microsoft Office Suite

+ Sketch-up Pro, Renderings, and V-Ray

+ Adobe InDesign, Photoshop, Illustrator, Premiere
+ Google Workspace, Microsoft Teams

Cross Functional Team Skills

+ Product/Program Management

* Product Launch and Go-to-Market Strategy

+ Technical Writing, Illustration and Rendering

+ Cross Functional Team Leadership and Facilitation
» Website Development and Ongoing Management

+ Creative Design Services and Video Development

« Strategic Planning and Coaching

» Zoom, GoToWebinar
+ Joomla, Wordpress
« Figma, Miro (UX Software)
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